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career

Employer: John Deere

Education : BS in Agricultural Education,
University of Illinois: Champaign-Urbana

| work with a very successful sales team for John
Deere. While in high school, | was very active in all
aspects of agricultural education. | enjoyed my high
school experiences so much that | majored in
agriculture business in college. It was the exposure to
companies like John Deere that helped me realize
there is more to agriculture than | ever imagined.
After two college internships with John Deere, | had
an opportunity to pursue a full-time job upon
graduation.

The position | currently hold allows me to
serve as the first point of contact for 37 John
Deere dealer groups. They contact me with any
concerns about the sales process. | assist
dealers in managing inventory, sales incentives,

and related marketing
and advertising functions. Prior
experience from internships and an
entry-level position in factory marketing have greatly
assisted in the transition to my current role. Within this
sales role, | am able to apply the product knowledge |

learned from the factory setting to better assist with

the sales process.

One of the best opportunities | have is
working with great people every day. Being able to
communicate effectively with my team and
customers is essential. | travel both domestically

and internationally. Within this job, each day
brings new challenges and opportunities. | truly

enjoy working with people to make the sales
process as easy as possible for the sales professional.





http://www.illinoisworknet.com/vos_portal/STEM/en/ILPathways/Agriculture/

